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The Kerrigan Index™ is composed of the seven publicly-traded auto retail companies with operations focused on the US 
market and is reported monthly.  While the auto retail industry remains highly fragmented and is influenced by thousands 
of small and mid-sized private companies, the publicly-traded auto retail stocks provide a special insight into the dynamics 
affecting US auto retail. 

 
Methodology 
The Kerrigan Index™ is composed of the seven publicly- 
traded auto retail companies with operations focused on 
the US market, including CarMax, AutoNation, Penske 
Automotive Group, Lithia Motors, Group 1 Automotive, 
Asbury Automotive Group and Sonic Automotive.   
 
The Kerrigan Index™ is weighted by the market 
capitalization of each company and benchmarked  
at 100 on 1/3/2000.  

  

Ticker Company 
2/28/2020 

Stock 
Price 

2/28/2020 
Market 
Cap. 

Feb. 2020 
Monthly 
Change 

KMX CarMax $87.31 $14.27B -10.03% 

AN AutoNation $42.73 $3.82B 0.98% 

PAG Penske Automotive Group $46.02 $3.74B -1.67% 

LAD Lithia Motors $119.16 $2.78B -11.85% 

ABG Asbury Automotive Group $88.64 $1.71B -8.10% 

GPI Group 1 Automotive $85.23 $1.57B -16.53% 

SAH Sonic Automotive $28.00 $1.17B -14.25% 
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Big Volume February, Strong Year End Profits, But Auto Retailer Stocks Down on 
Global Coronavirus Concerns  

The Kerrigan Index™ ended the month of February 2020 at 568.29, 
down -8.34%, while the S&P 500 Index declined -8.41% for the month. 

AutoNation was the only public auto retailer stock to post an increase, 
improving 0.98% for the month.  The remaining six of the seven 
component stocks all posted declines.  Group 1 Automotive posted the 
largest decline of (-16.53%), followed by Sonic Automotive (-14.25%), 
Lithia Motors (-11.85%), CarMax (-10.03%), Asbury Automotive Group 
(-8.10%) and Penske Automotive Group (-1.67%).   

Vehicle sales in February were very strong, with a SAAR of 16.83 
million units for the month, which represents an increase of 1.9% 
compared to February 2019.  Sales volume topped 1.3 million units, an 
increase of 8.4% compared to February of last year, benefitting from a 
favorable sales calendar that included five weekends and an extra day 
due to leap year.  

Thomas King, President of the Data and Analytics Division at J.D. Power stated, “The once-in-a-generation sales calendar 
quirk means that February retail sales will exceed one million units for only the third time in the last 15 years.  The 
combination of the leap year and industry sales reporting practice means that this year’s sales month contains five 
weekends. The last time this happened was 28 years ago in 1992.” 

Transaction prices continued to post new records and are on pace to rise 2.8% to $34,152, the highest level ever for the 
month of February. This is being partially driven by the shift away from cars towards more expensive trucks and SUVs. 
Car market share is anticipated to fall to 26.4%, down three percentage points from last year and the lowest level ever for 
the month of February. At the current pace, the market share of cars sold, relative to all new vehicles, will fall below 23% 
by December. 

While US economic fundamentals remained strong, the global risk posed by the coronavirus now presents the biggest 
threat to 2020 performance.  According to Jeff Schuster, LMC Automotive, “Uncertainty seems to be the buzz word for the 
auto industry right now, even if the causes change. While we expect the light-vehicle market to decline further in 2020, the 
factors that play a part in that decline are numerous. The coronavirus is not expected to have an immediate effect on 
sales in the U.S. but its effect on the global supply chain and production puts every global manufacturer and the global 
economy potentially at risk. A slowing US economy and higher transaction prices are already contributing to the 
headwinds.”  

The six new car public auto retailers reported Q4 and 2019 full year earnings in February.  In Q4 2019, revenue and net 
income were up on average 6.5% and 35.7%, respectively, with each group posting an increase in revenue and net 
income.  Group 1, Lithia, Penske and Sonic posted record revenue in Q4.  For the full year 2019, revenue and net income 
were up on average 2.9% and 10.0%, with five of the six retailers posting revenue and net income increases year-over-
year.  Asbury, Lithia and Sonic posted record full year revenue and net income in 2019.    

Index Feb. 2020 
% Change 

YTD 
Change 

The Kerrigan Index™ -8.34% -7.89% 

S&P 500 Index -8.41% -8.56% 
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Q4 2019 & 2019 Full Year Results: 

 
ABG: Asbury Automotive Group reported Q4 net income of $43.6 million, up 7.9% from the prior year.  Record full year 
profits were up 9.8% over 2018.  Notably, in Q4, Asbury agreed to acquire Park Place Dealerships in Texas.  This 
acquisition will add an estimated $1.9 billion in annualized revenue and an expected $100 million of EBITDA. In order to 
fund this acquisition, Asbury raised $525M in bonds due in 2028 at an interest rate of 4.5% to finance 66% of the blue sky.  
The company also recently announced an acquisition of a CJDR dealership in the Denver market, as well as agreements 
to divest five stores in the Mississippi and Atlanta markets.   

AN: AutoNation posted very strong Q4 earnings from continuing operations, up 70% over 2018 to nearly $158 million.  
Same-store revenue rose 4.0% in Q4.  For the full year 2019, AutoNation reported net income from continuing operations 
of $450 million, up 13.6% over 2018. AutoNation's revenue for the full year 2019 totaled $21.3 billion, compared to $21.4 
billion for the same period in the prior year. 

GPI: Group 1 Automotive reported Q4 net income of $48.1 million on record revenue of $3.1 billion, up 7.0%.  For the full 
year of 2019, revenue grew 3.8% to a record $12.0 billion, and net income increased 10.3% to $174.0 million.  In Q4 
2019, Group 1 acquired two Lexus dealerships in the state of New Mexico.  

LAD: Lithia Motors posted record Q4 revenue of $3.27 billion, up 9.9% from Q4 in 2018, and net income up 13.5% year-
over-year. For the full year 2019, revenue increased 7.2% to a record $12.67 billion and net income increased 2.2% to a 
record $271.50 million.  In 2019, Lithia acquired nine stores with anticipated annual revenues of over $825 million, 
including the Williams Automotive Group in Florida consisting of Tampa Honda, Wesley Chapel Honda, and Wesley 
Chapel Toyota.  In December 2019, Lithia raised $400 million in bonds due in 2027 at an interest rate of 4.625%. 

PAG: Penske Automotive Group reported Q4 net income of $101.3 million, up 4.2%, on record revenue of $5.88 billion 
that was up 8.1%.  Same-store retail automotive revenue increased 5.5%.  For full year 2019, the company reported net 
income of $435.1 million, down 7.5% from $470.3 million in the prior year, and revenue of $23.17 billion, up 1.7% from 
2018.  In 2019, Penske acquired Warner Truck Centers, a retailer of Freightliner and Western Star medium and heavy-
duty commercial trucks located in Utah and Idaho, which is expected to add $1.1 billion in annualized revenue.  

SAH: Sonic Automotive reported $46.3 million in Q4 earnings, more than double the prior year on record revenue that 
was up 6.8% for the quarter to $2.75 billion.  New vehicle sales on a same-store basis were up 7.5% in Q4.  For full year 
2019, revenue rose 5.1% to a record $10.45 billion and net income was up 179.1% to a record $144.1 million.  Sonic's 
standalone used-vehicle EchoPark business reached revenues of $1.2 billion in 2019.  The company now has 9 EchoPark 
stores open.  During 2019, Sonic sold 10 franchised dealerships. 

Company 
2019 YoY % 2019 YoY % 

Revenue 
($B) Change Net Income 

($M) Change 
Asbury $7.21  4.9% $184.40  9.8% 
AutoNation $21.34  -0.4% $450.00  13.6% 
Group 1 $12.04  3.8% $173.97  10.3% 
Lithia $12.67  7.2% $271.50  2.2% 
Penske $23.17  1.7% $435.10  -7.5% 
Sonic $10.45  5.1% $144.13  179.1% 

TOTAL  2.9%   10.0% 

Company 
Q4 2019 YoY % Q4 2019 YoY % 
Revenue 

($B) Change Net Income 
($M) Change 

Asbury $1.89  6.2% $43.60  7.9% 
AutoNation $5.55  2.5% $157.70  70.1% 
Group 1 $3.11  7.0% $48.10  56.6% 
Lithia $3.27  9.9% $68.00  13.5% 
Penske $5.88  8.1% $101.30  4.2% 
Sonic $2.75  6.8% $46.30  112.2% 

TOTAL   6.5%   35.7% 
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Other significant industry data include: 

• Per JD Power, the average new vehicle retail transaction price in February was estimated to reach $34,152, a 2.8% 
increase from February 2019.  

• Days to turn, the average number of days a new vehicle sits on a dealer lot before being sold to a retail customer, 
was 72 days through February 16th, flat as compared to 2019. 

• Consumer spending on new vehicles is expected to be $24.7 billion in February, up $3.6 billion from February 2019. 
• Trucks and SUVs accounted for 72.9% of new vehicle retail sales through February 16th, the highest level ever for 

the month of February. 
• Fleet sales are estimated to have declined 7.7% from February 2019 and are expected to be 316,260 units for the 

month, representing 24% of total light vehicle sales.   
• Average incentive spending per unit in February is expected to reach $4,179, up 7.5% from last year’s level of 

$3,886. The previous record for the month of February was set in 2018 and amounted to $4,008 per unit.  Incentive 
spending on cars is expected to be up 2.7% to $3,746 per unit, while incentive spending on trucks and SUVs is up 
8.9% to $4,335 per unit.  

Sources: SEC Filings, Automotive News, JD Power, LMC Automotive and Yahoo Finance 

About Kerrigan Advisors: 
Kerrigan Advisors has the honor of advising the industry’s leading dealers through the lifecycle of growing, operating and, 
when the time is right, monetizing their businesses. In the last five years, we have represented on auto retail’s largest 
transactions, including five of the Top 100 Dealership Groups, more than any other firm in the industry.  Kerrigan Advisors 
works with auto retail’s leading families on their growth strategy, capital allocation, real estate and buy/sell transactions. 
Kerrigan Advisors is often asked to keynote top auto retail conferences, as well as leading manufacturer events.  In 
addition to The Kerrigan Index™ monthly, the firm publishes a quarterly Blue Sky Report®, the industry authority on blue 
sky multiples and buy/sell trends.  To sign up to receive both reports, please email your contact information to 
info@kerriganadvisors.com or visit our website at www.kerriganadvisors.com. 

mailto:info@kerriganadvisors.com
http://www.kerriganadvisors.com/

